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Rental Information 

37 Years of Rental Experience on Your Side…
www.petercampbellrealty.com 

Email Peter Campbell: peter@petercampbellrealty.com
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TO ENGAGE PETER CAMPBELL REALTY 
YOUR ACTION STEPS ARE:


1. Once you have made the decision to appoint us, advise Peter Campbell or Ros McKecknie in person or by phone, so as marketing may commence. 

2. Complete as best you can and return the Appointment to Act as the Managing Agent (located at the rear of this booklet), forthwith. (Note, we understand that not all details can be provided immediately). 

3. Provide one (1) set of keys for access arrangements and we will liaise with the developer, your current tenant, agent or yourself. (Whatever is applicable)
4. Advise of the: 


a) availability date 
b) rent range required 
c) special lease conditions 

5. If the agency is to take over management from another agent, within 48 hours, a copy of the pre-existing managing agency agreement is to be forwarded to Peter Campbell Realty. 
THE DOOR OF OPPORTUNITY IS MARKED, PUSH!

TENANCY DEFAULT CONTROL SYSTEM 


PETER CAMPBELL REALTY IS A MEMBER OF TICA 
"Catching them before they catch you" 

One of the greatest fears of any property investor and their property manager is that of default tenants yet wherever rental accommodation is offered you face the risk of inheriting one of these people who are able to slip through the system. A fact of investment is the only information available to a landlord or their agent is the information a tenant is prepared to offer. It is highly unlikely that a tenant will advise you that they have trashed another property or owe money for rent. Your asset can very easily and quickly become your liability by approving the wrong tenancy applicant. 

The TICA DEFAULT TENANCY CONTROL SYSTEM is the largest default tenancy database operating throughout Australia and New Zealand. The system fully complies with the Australian National Privacy Principles. TICA also complies with the guidelines set down by the offices of the Privacy Commissioner of New Zealand. By using the TICA SYSTEM you will be in a position to enquire if a tenancy applicant has previously defaulted prior to placing them into your property. 

By uniting thousands of property managers throughout Australia and New Zealand and collating their information on tenants, TICA has been able to reduce their members exposure to those people who believe they have the right to affect another persons lifestyle.
WHAT DO WE CHARGE? 


LEVEL 1 -  OUR TENANT FINDER PLAN – LETTING ONLY

1. Appraisal of rental range to achieve the best rent in the shortest time.

2. Complimentary Advertising Promotion via weekly “Hot List” of available properties, Internet, newspaper advertising, sign on property and email lists to contact lists.

3. Screening procedures to attain the highest standard, to match the right Tenant to your property, including TICA database. 100 point bank identification and strict financial qualification guidelines similar to housing loans.

4. Property Tenancy Agreement to protect both Lessor and Tenant. Rental Bonds to the maximum permitted by law.

5. Processing of all documentation and requirements of the Residential Tenancies Authority including direct debit, EFT and bank payment. (Excluding Condition Entry Report).

6. Remittances and account to Lessors nominated bank account within 14 days of tenancy commencement.

NOTE – Only charge is fee equivalent to 1st weeks rent or $300 (whatever is the minimum) plus GST.

NO OTHER FEES AND CHARGES

LEVEL 2 - OUR 5% RENT COLLECTION PLAN (PLUS FIRST WEEK’S RENT) 

All correspondence by email.
1. Prompt appraisal of rental range to achieve the best rent in the shortest time.

2. Complimentary Advertising Promotion via weekly “Hot List” of available properties, Internet, newspaper advertising, sign on property and email lists to local business houses for transfers.

3. Screening procedures to attain the highest standard to match the right Tenant to your property, including TICA database. 100 point bank identification and strict financial qualification guidelines similar to housing loans.

4. Property Tenancy Agreement to protect both Lessor and Tenant. Rental Bonds to the maximum permitted by law. Access to Landlord Insurance coverage (not otherwise available to private lessors).

5. Processing of all documentation and requirements of the Residential Tenancies Authority including direct debit, EFT and bank payments.

6. Rents monitored weekly to minimize arrears. 

7. Monthly remittances to Lessors, to your nominated bank account by net banking (30th, nearest business day). Same Property Manager for 22 years, same Principal for 37 years.

8. Comprehensive monthly statements by email provide complete financial records for tax returns. 

9. No internal inspections. Reports.

10. No maintenance supervision or accounting.

11. Email end of financial year statement.

12. Email Newsletters informing Lessors of any changes to Laws and regulations and matters of property interest as well as regular phone call updates.

NOTE – All charges are plus GST

NO OTHER FEES AND CHARGES, i.e.

NO STATEMENT FEES
NO BANK CHARGES
NO GOVERNMENT TRANSACTION CHARGES
NO ADVERTISING COSTS
NO PROPERTY INSPECTION CHARGES
NO TENANCY AGREEMENT RENEWAL CHARGES

LEVEL 3 - OUR 7.5% SERVICE PLAN - ELECTRONIC RENT PLAN PLUS FIRST WEEK’S RENT 

All correspondence by email and sms text only.

1. Prompt appraisal of rental range to achieve the best rent in the shortest time.

2. Complimentary Advertising Promotion via weekly “Hot List” of available properties, Internet, newspaper advertising, sign on property and email lists to local business houses for transfers.

3. Screening procedures to attain the highest standard to match the right Tenant to your property, including TICA database. 100 point bank identification and strict financial qualification guidelines similar to housing loans.

4. Property Tenancy Agreement to protect both Lessor and Tenant. Complimentary first year Lessor Insurance coverage. Rental Bonds to the maximum permitted by law.

5. Processing of all documentation and requirements of the Residential Tenancies Authority including direct debit, EFT and bank payments.

6. Rents monitored weekly to minimize arrears including automatic Centrelink transfers (extra cost of $1 per week). Tenant Excellence Awards.

7. Prompt twice monthly remittances to Lessors, to your nominated bank account by net banking (15th and 30th, nearest business day). Same Property Manager for 22 years, same Principal for 37 years.

8. Comprehensive monthly statements by email provide complete financial records for tax returns. Including tax invoices for all payments, including Council Rates, Insurance, Body Corporate and maintenance, as required.

9. Two internal inspections per year, to maintain the property in good repair and enhance resale values, with email reports and photos, as applicable, to Lessors.

10. Taxation documentation assistance and advice to attain Depreciation Schedules for building and contents, and an email annual end of financial year statement.

11. Email Newsletters informing Lessors of any changes to Laws and regulations and matters of property interest as well as regular phone call updates.

12. Periodic rental review suggestions referred to owners.

NOTE – All charges are 1st weeks rent plus 6.8% plus GST

NO OTHER FEES AND CHARGES, i.e.

NO STATEMENT FEES
NO BANK CHARGES
NO GOVERNMENT TRANSACTION CHARGES
NO ADVERTISING COSTS
NO PROPERTY INSPECTION CHARGES
NO TENANCY AGREEMENT RENEWAL CHARGES

LEVEL 4 -  OUR 8.4% SERVICE PLAN PLUS FIRST WEEK’S RENT 

1. Prompt appraisal of rental range to achieve the best rent in the shortest time.

2. Complimentary Advertising Promotion via weekly “Hot List” of available properties, Internet, newspaper advertising, sign on property and email lists to local business houses for transfers. Weekend property viewing of vacant property including Sunday by appointment.

3. Screening procedures to attain the highest standard to match the right Tenant to your property, including TICA database. 100 point bank identification and strict financial qualification guidelines similar to housing loans.

4. Property Tenancy Agreement to protect both Lessor and Tenant. Lessor Insurance coverage. Rental Bonds to the maximum permitted by law. “No charge” Court and Tribunal representation.

5. Processing of all documentation and requirements of the Residential Tenancies Authority including direct debit, EFT and bank payments.

6. Rents monitored weekly to minimize arrears including automatic Centrelink transfers (extra cost). Tenant Excellence Awards. Management discounts for successful management property referrals.

7. Prompt twice monthly remittances to Lessors, (15th and 30th, nearest business day). Same Property Manager for 22 years, same Principal for 37 years.

8. Comprehensive monthly statements by email provide complete financial records for tax returns. Including tax invoices for all payments, including Council Rates, Insurance, Body Corporate and maintenance as required.

9. Three internal inspections per year, to maintain the property in good repair and enhance resale values, with written reports to Lessors, together with digital photos of maintenance suggestions. No charge market appraisal on request.

10. Professional supervision of repairs, as authorized by you, carried out by qualified tradespeople who are on a 24/7 call out roster.

11. Taxation documentation assistance and advice to attain Depreciation Schedules for building and contents, and an annual end of financial year statement.

12. Newsletters informing Lessors of any changes to Laws and regulations and matters of property interest as well as regular phone call updates.

13. Periodic rental review suggestions referred to owners to maintain optimum returns at all times. Want to know more?

NOTE – All charges are plus GST

NO OTHER FEES AND CHARGES, i.e.

NO STATEMENT FEES
NO BANK CHARGES
NO GOVERNMENT TRANSACTION CHARGES
NO ADVERTISING COSTS
NO PROPERTY INSPECTION CHARGES
NO TENANCY AGREEMENT RENEWAL CHARGES

LEVEL 5 - OUR NO FEE SERVICE PLAN (FIRST WEEK’S RENT) 

1. Prompt appraisal of rental range and guaranteed payment of market rent less $50 per week for four years with agreement to sub-let the property.

2. Complimentary Advertising Promotion via weekly “Hot List” of available properties, Internet, newspaper advertising, sign on property and email lists to local business houses for transfers. Weekend property viewing of vacant property including Sunday by appointment.

3. Screening procedures to attain the highest standard, to match the right Tenant to your property, including TICA database. 100 point bank identification and strict financial qualification guidelines similar to housing loans.

4. Property Tenancy Agreement to protect both Lessor and Tenant. Complimentary Lessor Insurance coverage for four years. Rental Bonds to the maximum permitted by law. “No charge” Court and Tribunal representation.

5. Processing of all documentation and requirements of the Residential Tenancies Authority including direct debit, EFT and bank payments.

6. Monthly remittances to Lessors by 7th of each month for a minimum of one calendar months rent, irrespective of paid to date of tenant. 

7. Comprehensive monthly statements provide complete financial records for tax returns. Including tax invoices for all payments, including Council Rates, Insurance, Body Corporate and maintenance as required.

8. Three internal inspections per year, to maintain the property in good repair and enhance resale values, with written reports to Lesssors, together with digital photos of maintenance suggestions.

9. Professional supervision of repairs, as authorized by you, carried out by qualified tradespeople who are on a 24/7 call out roster.

10. Taxation documentation assistance and advice to attain Depreciation Schedules for building and contents, and an annual end of financial year statement.

11. Newsletters informing Lessors of any changes to Laws and regulations and matters of property interest as well as regular phone call updates.

12. For full details, refer to the details under the GUARANTEED RENT “icon” of this website.

NOTE – No commission – Fee $250 per month

YOU ARE PAID BY THE 7TH OF EACH MONTH EVEN IF
. THERE IS NO TENANT
. THE TENANT IS LATE IN RENT
. THE TENANT HAS BEEN EVICTED
. EVEN IF THE PROPERTY HAS BEEN DESTROYED
. AUTOMATIC 4 YEAR RENEWAL ON PAYMENT OF $300 
. AND YOU ARE FULLY COVERED BY OUR “COMPLIMENTARY MGA LANDLORD PROTECTION INSURANCE”

SUCCESSFUL RENTING 



1. STEADY SECURE RENT: Getting the right Tenant who looks after your property and pays rent on time. 

2. INCREASES IN RENT: Continuous Rent Reviews so that rents keep pace with market conditions. Suggestions for property improvements so that rent may be increased. 

3. PROBLEM SOLVING: Relief from stress and worry due to late rent and bad Tenants. Decisive action and lawful notices. Court and Residential Tenancies Authority appearances. 

4. REGULAR COMMUNICATION: Newsletters, Market Reviews, Individual property inspection reports, Taxation updates and communication via phone, fax and e-mail. 

5. ACCOUNT PAYMENTS: Prompt twice monthly accounting and full bill paying service. Taxation documentation. 

6. SERVICE & ACCOUNTABILITY: Honest, ethical and experienced advice on all property matters. Action, follow-up and responsibility for actions. 

FIRST WE WILL BE THE BEST… THEN WE WILL BE FIRST.
GOOD PROPERTY MANAGEMENT IS A FULL TIME JOB.
HOW DO WE WORK? 



Our system is fully computerised to provide a fast response and a comprehensive file. All telephone, written and verbal comments are logged into our computer. The Property Management Division is separate to the Sales Division. 
The Property Management Staff are rostered as follows:

Monday to Friday 9:00 am - 5:00 pm for Lessor Communication 
Monday to Friday 8:30 am - 5:00 pm for Tenancy Requirements 
Saturday 8:30 am - 4:00 pm for Tenancy Requirements

When the office is not open:

On Sundays, Public Holidays or after hours, our phones are diverted to "on call" staff. As Peter is off on Monday's, we are one of the few agencies that offer tenant inspection services on Sunday's.

The Management Discussion:
Weekly meetings are problem solving sessions for Rent Arrears, Vacancy and enquiry rates, 

Special problems, remedy of breach and notice to leave. 

The Accounting:
All computer accounts are handled by one (1) person for ease of Statement enquiries. Statements are issued at the end of each month. Monies are banked directly to your nominated bank account on the 15th and 30th of each month, exception being June and December, due to end of financial year and December being the end of our audit period, funds are banked on the first available working day after the end of both of those months. 

Legal:
Because of the complexity of some 18 Acts of State Parliament as well as taxation laws, these matters are handled by Peter Campbell himself. 
YOU NEED A WILL 



If you don't have a Will then you are gambling with the biggest investment of your Life, as the Government is automatically appointed upon your death. 
Life is more complex today and the extended relationships put greater strain on families upon death. 
Nothing in life is free. The "free" service of the "Public Trustee" is not free. A fee is charged on the estate up to 15%.


You need: 

An Enduring Power of Attorney 

An Advance Health Directive 

A Will appointing an independent executor. 

In my 37 years of property experience, I am continually amazed at the number of people who gamble with the future of their loved ones. 
The Enduring Power of Attorney, Advanced Health Directive and Last Will and Testament are not only for the Elderly, they are essential tools for the investors. 


I use and recommend a panel of Solicitors: Contact Peter direct for his recommendation of solicitors - 0418 774 663 – Peter Campbell 
THE BEST CAPITAL GAINS ARE TAX FREE 


Accessing a tax-free capital gain is one of the best wealth creation strategies around. 
For current homeowners, accessing a capital gain on the sale of their main residence tax-free can be one of the most profitable decisions made. 
For example: Sam is 68 years old and has just sold his home for $600,000, deriving a capital gain of $400,000. He has lived in the home for the last 10 years and is able to access the main residence exemption, formerly known as the "principal place of residence" or "PPR" exemption. 
To derive an additional $400,000 for retirement, Sam would have had to work for quite a few more years or achieve incredible returns on investments in order to save this amount in 'after tax dollars'. 
Main Residence Exemption – CGT
Under the Capital Gains Tax Main Residence Exemption, the term "residence" or "dwelling" includes a home, an apartment, a unit in a retirement village, a caravan, a houseboat and a mobile home. 
Whether a dwelling is a person's main residence depends on the facts in each case. The Australian Taxation Office (ATO) may consider the following factors relevant: 
· Whether the person has moved their personal belongings into the dwelling; 

· The address to which the person has their mail delivered; 

· The person's address on the electoral roll; 

· The person's address on their driver's licence, bank statements and other documents; 

· The connection of services such as telephone, gas and electricity; 

· The person's intention to occupy the dwelling; 

· The place of residence of the person's family; and 

· The length of time that the person has lived there. 
It is recommended that if you stay less than twelve months in a residence, that you retain such documentation as invoices from the removalists and telephone records to prove that you did occupy the dwelling as your main residence, or 'home' during a period of time. 

How Long Have Do You Have To Live In The Property? - CGT
1 Year or 2 Years?

The Capital Gains Tax legislation does not specify a minimum time period in which the person is required to live in the dwelling in relation to the main residence exemption. Assuming that the person has satisfied the relevant factors, the main residence may be available for occupation for less than twelve months. 
To access the concessional rates of stamp duty, for principal residence, a minimum period of twelve months occupation is required. Therefore, if you sell your home prior to twelve months, you will be required to pay back a pro-rata portion of stamp duty, even though the capital gain may be tax-free. 
Case Study 
The tax savings of accessing the main residence exemption can be substantial. 
For example: 
Adam purchases a property on 1 August 2000 for $380,000, including stamp duty. He lives in this property for ten months, is posted to Sydney for work, and then subsequently moves out. 
He rents it out for the following 2 years and sells it on 1 August 2003 for net capital proceeds of $580,000. He has derived a $200,000 capital gain in the 2004 financial year. 
Adam is able to access this capital gain tax-free as follows. 
Capital Gain derived $200,000 
(Less) Main Res. Exemption ($200,000) 
Net Assessable Capital Gain nil 
Therefore, Adam is able to pocket the total sale proceeds received tax-free 
The Six-Year Exemption Rule - CGT
If a person first occupies a dwelling as their main residence, and then they subsequently rent it out, the dwelling may continue to be treated as a main residence for a maximum period of six years. The six-year time period relates to the period in which the dwelling is rented out derives income. 
For example: 
Maria purchases and lives in her own house in Brisbane for two years. She is then posted to Sydney for work for the next four years during which time she rents out the house. On her return, she decides to sell the house and derives a Capital Gain of $200,000. 
Maria can apply the main residence exemption for 100 per cent of the capital gain, even though she has rented the house out for four years, and will receive the $200,000 gain tax-free. 
6 Month Rule - Moving from one main residence to another - CGT
If you acquire a new home before you dispose of your old one, both dwellings can be treated as your main residence for a period of up to six months under certain conditions, including a limitation on renting out the old home for a period prior to disposal. 
For example: 
Ben and Eva bought their new home under a contract that was settled on 1 January 2003 and moved in immediately. They sold their old home under a contract that was settled 15 April 2003. Both the old and new homes are treated as their main residence for the period 1 January 2003 to 15 April 2003 even though they did not live in the old home during that period. 
Pre September 1985 Acquisitions 
Generally, you can disregard any capital gain you make on the sale of any property, (i.e. an investment property or your home), that you purchased before 20 September 1985. 
You bought a waterfront house on the Gold Coast in 1984 and a home in Ascot, Brisbane in 1990 and lived in both dwellings until the present day. The Ascot home was not rented out during this time and the Gold Coast property was used as a holiday home and rented out for periods of time. 
If you decide to sell both homes tomorrow and derive, say, an $800,000 capital gain on each, both gains will be tax-free as follows: 
Property Exemption Gain Tax 
Ascot Main Res. $800,000 nil 
Gold Coast Pre Sep 1985 $800,000 nil 
50% Discount Concession - CGT 
Even on the sale of an investment property, there is still the 50% Discount concession available to vendors. The key features of this 50% discount are as follows: 
· The relevant asset must have been owned for at least twelve months; 

· It applies to individuals, partnerships, trusts (subject to conditions) and complying superannuation funds; 

· The discount is 50% for individuals and where applicable, certain trusts and partnerships and 33 and 1/3% for complying superannuation funds; and The discount is applied to non-indexed capital gains. 
For example: 
Craig purchases an investment property at Parkwood on the Gold Coast on 1 July 2001 for $280,000 including stamp duty. He rents it out for 2 years and 2 months and sells it on 1 September 2003 for net capital proceeds of $480,000. He has derived a $200,000 capital gain in the 2004 financial year. 
Craig is able to apply the 50% Discount Concession on this capital gain as follows: 
Capital Gain derived $200,000 
(Less) 50 % General Dis't ($100,000) 
Net Assessable Capital Gain $100,000
Assuming that Craig was on the top marginal tax rate of 48.5 per cent, the taxation saving available to him would be $48,500 
Prior to using the 50 per cent discount rule, you should seek advice from your certified practising accountant as to whether or not this option offers a greater benefit than the cost base indexation rule. 
It is worthwhile reviewing your ability to access the main residence exemption and other concessions in respect of your buying and selling property. 
Capital gains on real estate are excellent. Tax-free capital gains on real estate are even better.
Extract from Article by Peter Meyers 
SMALL CLAIMS TRIBUNAL


TENANCY DATABASE LEGISLATION 
The Residential Tenancies Act 1994 was amended to regulate the listing of tenants on databases. There are no contested applications. The Tribunal, in deciding to order that a tenant be removed from a database, could consider:-
· If listing was made over two years ago and no subsequent problems have arisen, there is a strong likelihood that the listing would be removed; 

· If the tenant has paid all monies that were owing, an order of the Tribunal, for removal would generally be successful; 

· Whether the listing resulted from an order of a Tribunal - where the listing has been made for a minor breach or simply because of a disagreement between the tenant and the agent and no order of the Tribunal exists, the listing, in all probability, would be removed. 
CLAIM FOR COMPENSATION BY LESSOR AGAINST TENANT WHO VACATES FIXED TERM LEASE 
This is covered in Section 250 (3) of the Residential Tenancy Act 1994, which provides that a tenant who vacated a fixed term lease before the expiry date may compensate the lessor for rent required to be paid to the lease end. Advertising expenses and other expenses incurred by the lessor for reletting the premises can also be claimed. The latter would include the reletting fee if the premises were re-let prior to about 8 weeks before the end of the tenancy term. Where the tenant wishes to terminate a fixed term lease early, the tenant should make an application to the Tribunal prior to making final arrangements to vacate. 
ENFORCEMENT 
The enforcement procedure is no different from the procedure required under the general law for the recovery of any debt, with the exception that the Tribunal can cause the party which owes the money to be examined as to his or her financial affairs. There are three separate ways, which may be followed by the successful party.
· Oral Examination by Tribunal. The respondent must have a known residential or work address in Queensland. Should the respondent fail to appear, the Tribunal will issue an arrest warrant to the Bailiff to bring the respondent before the Tribunal. The examination is conducted by the Registrar of the Tribunal and there is no need to attend. The applicant will be provided with a copy of the examination and also an agreement by the respondent to pay the monies by instalment if applicable. 
· Registration of Order of Tribunal as Civil Judgement. This may be done after the examination by the Tribunal or in lieu of the examination. The applicant must obtain a certified copy of the Tribunal's order and register that order in a Magistrates Court Registry. If a prior examination has been completed in the Tribunal, the applicant may use this material to attach monies owing to the respondent or have the Bailiff seize and sell any property to the respondent. 

· Enforcement Interstate. The Tribunal cannot take enforcement action against a respondent who resides interstate. The applicant must register the order of the Tribunal in the Magistrates Court. The applicant then must obtain a certified copy of the judgement entry from the Magistrates Court. The judgement must then be registered in the nearest local or Magistrates court to where the respondent resides and then enforced according to that State's law. Fees are payable for each step. Because the Tribunal makes an order, it does no automatically follow that the successful party will be paid, as the respondent may have no attachable income, no goods to sell or may be declared bankrupt. 
Accordingly, the Lessor Protection Policy that Peter Campbell Realty offers via MGA Insurance is even more important than before. I expect that the watering down of "the bad tenant database" will cause a corresponding rise in recurring defaulting tenants. The most important issue is that a bad tenant cannot be put onto the database until the tenancy is terminated, i.e. the tenant does not pay rent for the last 6-8 weeks, runs out the bond and can only be listed "after the event". 
Your positive reaction. Take Landlord Insurance , and/or a Rental Guarantee that assures you of monthly rental cash flow for four (4) years irrespective of the sub-tenant conduct. 
THE RESIDENTIAL TENANCY AUTHORITY 



The Residential Tenancy Authority provides the most comprehensive, up-to-date and reliable source of data available on Queensland's private rental sector through its rental bond database. Many sources, including my beloved REIQ, release data as a means to an end. 
ABOUT THE DATA 

One of the RTA's roles is to monitor and report on the status of Queensland's residential rental sector. Data gathered as part of the RTA's rental bond custodial function form the basis of analysis of the rental market. The data is raw, fair and true. 
When a rental bond is charged for a tenancy, it must be lodged with the RTA within 10 days of receipt. As public tenancies do not involve a rental bond, the RTA's Rental Bond Database is limited to the private rental sector and is the best reflection of current trends on a broad brush basis. But, for the future, you need to take on board the advice of the likes of Peter Campbell with 37 years local experience. 
Factors contributing to changes to the level of rental bonds being lodged include: 
· Population growth - With 19% of the nations population, Queensland's share of Australia's growth was 33.8% in the 12 months to December 2002. 

· Proportion of renters - In the 10 year period 1986 to 1996, there was significant growth in the proportion of people renting up to 30.3%. 

· Housing affordability - Housing affordability deteriorated considerably in 2002/03. 
According to the Census results, Queensland remained the highest renting population of any state, with around 408,000 of Queensland dwellings being rented, compared with 26.3% for the whole of Australia. 

In areas such as Caboolture, that percentage is as high as 40%.

According to RP Data research, of the homes in the Albany Creek area many are rented with the Defence Housing Authority having a bigger impact in Albany Creek than in many other suburbs. 
In the Albany Creek district, in 2006 the median rent for a four bedroom house is $330, three bedroom $285, however, demand for four bedrooms outnumber three bedrooms by 2 to 1. Investment and retirement planning via property is hands on, self manageable and can be confined to fit your own ethical standards. 

SURPRISE, SURPRISE….. Small management groups in Super Funds consistently out-perform the big buys. Smaller boutique agencies will outclass the big names and will assist in control and portability. 
Peter Campbell needs more rentals. Join our growing family of property investors who are delighted with the fee for quality service.
HOW TO CLAIM ON RENTAL PROPERTIES 



The gross rental received by the owner of premises that are let to a tenant forms part of the owner's assessable income. Deductions are allowable for expenditure (not of a private or capital nature) incurred in the production of the gross rental income. Where total expenses exceed rental income the expenses may be offset against other income, or carried forward as a loss. In the case of jointly-owned properties, all rental income and deductions are to be shared between the owners in the same ratio as their share in the property. 
Documentation relating to rental income and expenses should be kept for five years. 

Capital Gains Tax - If the property was acquired after 19 September 1985, capital gains tax may apply on disposal of the property. Certain expenses directly incurred in acquiring the property are capital expenses and are not allowable deductions against rental income. Those expenses will be taken into account in determining the capital gains or losses on disposal of the property. For further information, please ask for leaflets on capital gains at your local Tax Office. 

Deductions - The following expenses are fully deductible in the financial year in which they are incurred: advertising, agent's commission, depreciation, gardening/maintenance, repairs, insurance, loan interest, travel, rates, lease preparation. 
If the property was not available for rental for the full year, some of the expenses may need to be apportioned. A brief description of some expense items follows: 
Interest is deductible where the loan was used to purchase, repair or renovate the income-producing property. If the interest paid exceeds the rental income, the property is said to be negatively geared. 
Repairs made necessary by normal wear and tear or tenant damage are allowable deductions, provided they are not alterations, additions or improvements or the costs of remedying existing faults. 
Depreciation is not allowed for blankets, crockery, cooking utensils or linen. A deduction may be claimed for the replacement of these items. 
Some of the more common depreciation rates for items acquired after 25 May 1988 are in the table. There are two methods of depreciation, prime cost and diminishing value. You can choose which method to use. 
	Item
AIR CONDITIONERS (CENTRAL)
AIR CONDITIONERS (ROOM)
CARPETS AND LINO ETC…
CURTAINS AND DRAPES
FURNITURE AND FITTINGS
HOT WATER SYSTEMS
MOTOR MOWERS
RADIOS, TV, VACUUM CLEANERS
REFRIGERATORS
STOVES
WASHING MACHINES
	Prime Cost
9%
12%
12%
18%
9%
6%
18%
12%
9%
6%
18%
	Diminishing Value
13.5%
18%
18%
27%
13.5%
9%
27%
18%
13.5%
9%
27%


The prime cost method allows a deduction equal to a fixed percentage of the initial cost. The diminishing value method uses a higher rate applied to the depreciated value of the item. 
Ask at your Tax Office for depreciation rates for items acquired before 25 May 1988. 
Building write-off - A deduction may be allowable for the construction cost of income-producing buildings. The amount will depend on the date that construction of the building began and whether it was for residential or non-residential use. The following table shows the rate-off deductibility: 
	Type
RESIDENTIAL



NON-RESIDENTIAL

	Date construction began
BEFORE 18 JULY 1985
18/7/85 - 15/9/87
AFTER 15 SEPTEMBER 1987

20/7/82 - 21/8/84
22/8/84 - 15/9/87
AFTER 15 SEPTEMBER 1987
	Rate
NIL
4%
2.5%

2.5%
4%
2.5% 


Borrowing expenses directly incurred in getting a loan to buy income-producing property are deductible over five years or the period of the loan, whichever is the lesser. However, if the expenses are less than $100, they can be claimed in the year in which they were paid. Borrowing expenses include application fees, valuation, stamp duty on the loan (not on the property transfer, except in the ACT) and legal expenses incurred in getting a loan. 
The following expenses are also deductible, to the extent that they are incurred in producing rental income: 
· Lease expenses - The costs of preparation, registration and stamping of a lease. 

· Land tax and rates such as land or water rates. 

· Insurance premiums on the building/equipment and/or its contents, including public liability. 

· The fee charged by your agent to manage the property (but NOT for its acquisition or sale). 

· Travel or car expenses incurred in connection with the rental property, but not in connection with its acquisition or sale. 
The following expenses are NOT deductible
· Stamp duty on property transfer (except in the ACT where land is leased, not owned). 

· Legal expenses - These are generally of a capital nature. However, if you are 'carrying on a business' of renting out property, legal expenses up to a maximum of $50 may be deductible. Generally only large scale rental operations are considered to be 'carrying on a business'. Check with the Tax Office if you are in doubt.

TAX RATES 

	Income Earned
	95/96
	04/05
	05/06
	06/07
	07/08

	$20,000
	16
	12
	11
	12
	12

	$30,000
	22
	17
	17
	16
	13.5

	$40,000
	26
	21
	18
	20
	18

	$50,000
	29
	21
	23
	22
	21

	$60,000
	33
	25
	25
	24
	23

	$70,000
	35
	30
	25
	25
	24

	$75-150,000
	35
	30
	43
	29 c+
	29 c+

	$150,000 +
	35
	30
	47
	33
	33 c

	P.S. Medicare Levy + GST need to be factored in for a true focus. The rates above are after taking in to account the various tax thresholds.

So what is the taxation change for an income of $ 60,000pa on a $300,000 property at $320pw:

.
Up to June 30, 2006
After July 1, 2007
Rates/Insurance/Maintenance pw
$100
$100
Asset Management
$29
$29
Interest on $300k loan pw
$432
$432
Gross Cost
$561
$561
Depreciation
$135
$135
=
$426
$426
Less rent
$320
$320
(A)
$106
(B)
$106
Tax Credit before June 30
$24
2007
$22
Owner cost is
$82
 
$84
OR
 
 
 
Tax negative impact of $2pw. Therefore, rents need to rise by $2 to offset the negative effect, but for this period, rents rose by $30pw. 
 



12 Years of Personal Tax Rates 

	Taxable Income
	Tax Payable Post July 1995
	Tax Payable Post July 2000
	Tax Payable Post July 2006
	Tax Payable Post July 2007

	20,000
	3124
	2808
	2400
	2400

	25,000
	4715
	4420
	3225
	3225

	30,000
	6605
	6032
	4800
	4050

	35,000
	8495
	7540
	6375
	5625

	40,000
	10587
	9100
	7950
	7200

	45,000
	12867
	10712
	9525
	8775

	50,000
	13147
	12324
	11100
	10350

	55,000
	15572
	14508
	12675
	11925

	60,000
	17997
	16692
	14250
	13500

	65,000
	20422
	19136
	15825
	15075

	70,000
	22847
	21502
	17400
	16650

	75,000
	25272
	23943
	18975
	18225

	80,000
	27697
	26364
	21050
	20300

	85,000
	30122
	28834
	23125
	22375

	90,000
	32547
	31266
	25200
	24450

	95,000
	34972
	33644
	27275
	26525

	100,000
	37397
	36088
	29350
	28600

	PROPERTY GEARING PROVIDES RELIEF FROM INCREASING TAXATION, THAT IS AS CERTAIN AS DEATH 


INVESTMENT GEARING CHECKLIST 


	 
	Per Year
	Per Week

	Council Rates & Charges
	$
	 

	House and Landlords Insurances
	$
	 

	Repairs & Maintenance
	$
	 

	Vacancy Factor
	$
	 

	Agent Letting Fees
	$
	 

	Asset Management Fee
	$
	 

	Accountants Costs
	$
	 

	Body Corporate Fees
	$
	 

	Land Tax
	$
	 

	Travel Cost
	$
	 

	Gross Estimate
	 
	$...............(-)

	Depreciation (Building)
	$
	 

	Depreciation (Contents)
	$
	 

	Gross Depreciation
	 
	$...............(+)

	Rental Income
	 
	$...............(+)

	Surplus before Interest 
	 
	$

	Interest
	 
	$...............(-)

	Cost after Interest 
	 
	$

	Taxation Credit
	 
	$...............(+)

	Cost after Tax
	 
	$


	Annual Taxable Income 
1. $.................... Rate%.................... 
2. $.................... Rate%.................... 
3. $.................... Rate%....................
Proportional Property Share 
1.................... 2.................... 3....................
	Tenant Pays 
$............................... 
Owner Estimate after Tax
$............................... 
Tax Refunds (4) 
$...............................


At Peter Campbell Realty, we arrange Rental Guarantees. 
The advice of Peter Campbell is to - 
(i) borrow a maximum of 90% of total real estate value 
(ii) borrow interest only for investment property 


Rental Guarantees

Sometimes property developers offer a guarantee to buyers that the investment property will provide an annual rental return, for the first 12 months or 2 years, equivalent to a certain percentage of the purchase price of the property (such as 7% or 8%). Even if the property were to sit vacant for the entire guarantee period, and earn no actual rental income at all, the developer would be obliged under the rental guarantee to pay to the buyer an amount equivalent to the minimum rental return that had been guaranteed.

Rental guarantees should be treated with caution for several reasons. 

Firstly, the purchase price of the property may be inflated to cover the cost to the developer of meeting its obligations under the rental guarantee. Where a property comes with a rental guarantee, your lender may require an independent valuation of the property.

Secondly, the percentage return which is guaranteed under the rental guarantee may be much higher than the return which the property is likely to return in reality once the rental guarantee expires. The cost to the developer of paying out under an inflated rental guarantee may be factored into the purchase price. However, when the rental guarantee expired, you may then find yourself left with a property which performs substantially under your expectations. 

Finally, a rental guarantee is only of any value to you if the developer who provided the guarantee is still in business. Thirdly, the rental guarantee amount for serviced apartments may be eroded by management, service and cleaning fees. 

Peter Campbell Comment

My Rental Guarantee (since 1993) is based upon the market rent.

It is not inflated above market rent and a monthly fee is charged. We will guarantee any property – not just property sold via my agency. We sublet the property and take care of the vacancies and non or late rent payments.

Our rent back does not involve any fee paid by a developer, or third party.

My personal guarantee is part if the documentation. Even in the worst case scenario, you have your property back, rented at more than you paid under the guarantee. 

Visit www.petercampbellrealty.com and go to the Guarantee Rent Icon to download the conditions. Our service plan is outlines in our Level 5 fee structure under the rental management icons. 

· If you fix your rent for 4 years and If you fix you interest for 4 years

· Sleep well at night and profit 

Smile a While

~ Seen it all, done it all, can’t remember most of it! ~

~ Despite the cost of living, have you noticed how it remains so popular? ~

 ~ The 50 - 50 - 90 rule: ~

Anytime you have a 50 - 50 chance of getting something right, there’s a 90% chance

you’ll get it wrong!

 ~ A fine is a tax for doing something wrong.

A tax is a fine for doing well! ~

Peter (himself) is At the end of a phone line each day and night (except Mondays)

Smile and relax!
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       Application for Tenancy

One Per Applicant

Item Schedule

	1. PREMISES DETAILS


Address: 


Lease commencement date:      /       /
      Lease term:                      weeks/years 


Rent:               per week

      Bond:

1 weeks deposit (Date):       /      /

Total amount payable on signing of tenancy agreement:  $


   
	2. APPLICANT’S CONTACT DETAILS


Full Name: 






Date of Birth:      /      /  


Phone (H):


Phone (W):



Mobile: 

Email:


     

	3. APPLICANT’S DETAILS / HISTORY


Current Address: 



Period of Occupancy:


Situation: Renting/Owned/Other


Landlord/Agent Details (if applicable)
Name:




Phone:


Weekly Rent: $



Reason for leaving: 


Previous Address:


Period of Occupancy:


Situation: Renting/Owned/Other


Landlord/Agent Details (if applicable)
Name:




Phone:
Weekly Rent: $



Reason for leaving: 


Have you ever been evicted from a premise?


□  Yes

□  No

Are you currently in any debt to any landlord or agent?

□  Yes

□  No

Current Occupation: 



Employment Type:


Duration: 


Weekly After Tax Income:


Employer Name: 


Address:




Contact:


Phone:
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NETT PW (i.e. C)

 

RENT LIMIT

 

300

 

120

 

400

 

160

 

500

 

200

 

600

 

240

 

700

 

280

 

800

 

320

 

900

 

360

 

1000

 

400

 

1100

 

440

 

1200

 

480

 

1300

 

520

 

Self-Employed: 



Employment Type:


Duration: 


Weekly After Tax Income:


Employer/Business Name & ACN: 


Address:




Contact:


Phone: 



	4. LANDLORD/AGENT


Peter Campbell Realty



ABN: 55 009 890 555



Shop 8, 107 Morayfield

Morayfield QLD 4506 




□ This Office 

Ph: (07) 5495 7811 
Fax: (07) 5495 6211



720 Albany Creek Road

Albany Creek QLD 4035




□ This Office
Ph: (07) 3264 2311
Fax: (07) 3264 3514



	5. UTILITY CONNECTION


Required? 



□  Yes

□  No
	6. PETS


Type/Breed:







Number:              
	7. USE OF PREMISES 


Will the premises be used for business purposes:

□  Yes

□  No
	8. OCCUPANTS 


Number of Adults:


Number of Dependants: 


Full name/s of adult/s and unaccompanied minor/s to reside of the Premises:


1.






3.


2.






4.


     
	9. FINANCIAL DETAILS
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Total Income




Bring Home Wages/Pension


(1) 
$




Family Payment – 


Part A 
(2)
$


                              






Part B
(3)
$




Rent Allowed 




(4)
$




Available Bring Home Income (total of 1, 2, 3 & 4)    A (1)
$




(note child maintenance will not be included)

Less Current Financials weekly Commitments 

Credit Cards


Limit 
$

5% of limit 
$





Store Cards





 

$





Child Maintenance 






$





Motor Vehicle or Other Personal Loans 




$





Other Commitments (provide details) 









TOTAL all existing Financial commitments (total of above)

B (1)
$





NETT AVAILABLE INCOME 
A – B = 



C (1)
$





TERMS OF APPLICATION 
1. Declaration

1.1 The applicant Declares:

(1) That all the above details are true and correct

(2) That the Agent is authorised to cross reference relevant detail against the listed references and check through any reference check organisation that the Agent may be affiliated with,

(3) Not to be bankrupt or insolvent
2. Applicant Agrees

2.1 The applicant agrees that:

(1) They have inspected the premises in item (1) and accept its condition.

(2) On acceptance of this application by the landlord being notified to the Applicant, verbally or in writing, the Applicant will rent the Premises from the Landlord under a Tenancy Agreement drawn up by the Agent and, upon the signing of the Tenancy Agreement, pay the bond and rent amounts in item (1) by a method acceptable to the agent. Such payments to be Cleared Funds prior to occupancy.

(3) The applicant will sign the Tenancy Application forthwith upon presentation of the same by the agent.

(4) This tenancy application, unless accepted, creates no contractual or legal obligations between the parties.

(5) The applicant understands that the agent/ landlord is not required to give an explanation to the applicant for any application not approved.

2.2 On the signing of this tenancy application the Applicant may be required to pay a holding deposit:

(1) If the tenancy agreement is entered into the holding deposit must be applied in payment in whole or in part of the Rental Bond and rent.

(2) If the applicant’s application is accepted and the applicant does not enter into the agreement the holding deposit will be forfeited to the landlord. 

(3) If the tenancy application is not accepted the holding deposit will be refunded.
3. Utility Connection Service

Where On The Move or other utility connection service arranges services on your behalf, the applicants consent to disclosure of personal information for the purpose of connecting or disconnecting utility services. The Agent, On The Move or other provider does not accept responsibility for any delay, failure or loss that may occur if a requested utility service is not connected. The agent, its employees and On The Move may receive a benefit in relation to the connection of the service. The agent may receive your new phone number for contact purposes unless you specifically request this not to happen. The service provided by On The Move is a free service, however standard utility connection fees or bonds may apply as part of service provided by the utility provider. If On The Move has not contacted you within 24 hours of the application being submitted, it is the applicants responsibility to contact On The Move on 1300 850 360 to arrange connections. Please note that your referral to a utility connection provider has no effect on your Application for this rental property.

4. Privacy Statement
The Agent collects and uses personal information obtained from you as the Applicant to provide the services required by you on your behalf. You as the applicant agree the agent may collect, use and disclose your personal information in accordance with and subject to the Privacy Act 1988 (CTH) for (where applicable) marketing, sales promotion and administration and as required for legislative and regulatory requirements relating to promotion administration and use of the agents products and services. If you have opted to use a utility connection service, you consent to the disclosure of the information contained within this Application to On The Move Australia Pty Ltd (ABN 24 634 310 965) or another utility connection provider for the purpose of enabling the connection and or disconnection of your services. Without provision of certain information the Agent may not be able to act effectively or at all on the Principal’s behalf. The applicant has the right to request the agent provide details of such information and also correct any inaccurate or out of date information. 

100 Points of Identifications

Prior to any Tenancy Application being considered each applicant must produce 100 points of identification. Items marked with an asterisks(*) must be provided.

_ _ _ Last 4 Rent Receipts

20 POINTS 
 _ _ _ Phone, Electricity, Gas or Rates Bills
   15 POINTS












   (each)

          

_ _ _ Drivers License 

30 POINTS
 _ _ _ Pay Slips 



   15 POINTS

_ _ _ Photo ID


30 POINTS
_ _ _ Centrelink Statement


   15 POINTS 

_ _ _ Passport


30 POINTS
_ _ _ Tenancy History Ledger

   20 POINTS 

_ _ _ Birth Certificate

10 POINTS
_ _ _ Current Vehicle Registration Documents 15 POINTS

_ _ _ Pension or Health Care Card
5 POINTS 
_ _ _ Bank/ Cr Card Statements

   15 POINTS












   (each)

Privacy Act Acknowledgement for Tenants

In accordance with privacy principle 1.3 of the privacy act we require you to read and sign this acknowledgment. In order to process a tenancy application a tenancy applicant is required under the National Privacy Principles of Privacy Act to be made aware that an organisation may access a database. In addition a tenancy applicant is entitled to know what will happen to their information when it is passed on to any agent.

In accordance with the National Privacy Principles the database member discloses that in addition to information being supplied to a database company other organisations may receive information from time to time. Other organisations may include debt collection agencies, insurance companies, government departments and other landlords or agents.

I/we the said applicants declare that I/we give my/our permission to the agent to collect my/our information and pass such information onto TICA Default Tenancy Control Pty Ltd. I/we further give my/our permission for my/our information to be provided to any other tenancy information database for the member of the database company to contact any of my/our referees provided by me/us in my/our tenancy application.

I/we agree and understand that once a tenancy application has been lodged with a member of a tenancy database and an inquiry made with a tenancy database my/our information may be recorded as making an inquiry.

I/we agree that in the event of a default occurring under a tenancy agreement I/we give my/our permission to the member of a tenancy database to register any of my details of such a breach with a tenancy database. I/we further agree and understand that the removal of such information from a database company is subject to the condition of the database company.

I/we understand that TICA Default Control Pty Ltd is a database company that allows its member access to information accumulated from members about tenants who have breached their tenancy agreements.

I/we agree and understand that should I fail to provide the database member with the information and acknowledgements required the database member may elect not to proceed with my/our tenancy application. I/we agree and understand that a listing with TICA Default Tenancy Control Pty Ltd could have an adverse effect on my /our ability to obtain future rental accommodation.

I/we acknowledge and understand that TICA Default Tenancy Control Pty Ltd can be contacted on 1902 220 346. I/we agree that calls to the TICA Default Tenancy Control Pty Ltd are charged at $5.45 per minute inclusive of GST.

SHOULD YOU NOT BE ABLE TO MEET THE 100 CHECK POINTS, PLEASE TALK TO US. WITHOUT 100 POINTS AND A CLEAN TICA, WE CAN’T RE-INSURE THE RISK, AND WE WONT TAKE THE RISK, BY LETTING TO YOU.
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Thank You For Your Support 

For More Information – Please visit our Website

www.petercampbellrealty.com
Contact Peter Campbell Direct 

Email: 
peter@petercampbellrealty.com 

Mobile:
0418 774 663
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